covers

n the beginning, swimming pool covers were a bit

of an oddity. Their benefits were known to a few, but

there was no great incentive to necessarily get one for

your swimming pool.

Then came the prolonged period of drought. Not
only did the associated water issues affect the whole
swimming pool industry, but some councils and tabloid
media outlets chose to unfairly paint swimming pool
owners as water-wasting pariahs.

'The industry responded with a number of initiatives.
These included the Eco Pool program in Queensland,
the Water Neutral Pool program in Victoria and various
negotiations with governments of all levels; as well as the
launch of the SPLASH! Environmental Awards concept.

Pool covers were given a prominent position in many
of these discussions because of their ability to restrict
evaporation — one of the major forms of water loss
from swimming pools. That led to a dramatic increase
in the use of covers.

Now, the drought is declared over. And although we
all know it will return when the cycle replays itself, at
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the moment incentives for swimming pool owners to buy pool covers have dimin-
ished to a certain extent.

So the question is, what is the pool cover segment doing to maintain demand,
stimulate consumer interest and sell more swimming pool covers.

Certainty for consumers
Derek Prince from Daisy Pool Covers remembers the days when boxes of pool covers
were flying out the door.

“In Queensland when they ran out of water a couple of years ago, every man and
his dog wanted to do pool covers,” says Prince. “We even had hairdressers trying to
get credit applications! That’s how crazy it was at that time. We did a lot of business
up there.

“But the downside of it was that the market became flooded with a lot of imported
crap. And in that hysteria, everyone was only thinking that they needed a pool cover
if they wanted to top up their pool. Some didn't worry about quality.”

Prince says that the influx of imported covers — some which were of very pool
quality — spurred on some of the Australian pool cover manufacturers to get together
and create the Pool and Spa Cover Association of Australia (PASCAA). Elite Pool
Covers, Daisy Pool Covers and ABGAL were the foundation members.

“Australia is the world’s leading pool cover manufacturer and has a culture of pro-
ducing quality covers. We're different to other parts of the world,” says Prince. “We’ve

feature

Main: Pool covers are
becoming easier to use
and more attractive to
store. This Supreme
cover is stored in a
timber unit at the end
of the pool

Above: Derek Prince in
the Daisy factory in Perth

Below: A Sunbather
slatted cover in Victoria

built a consumer expectation of a quality product. It’s not just about price. In America
you can pick up pool covers in petrol stations, and it’s often just glorified bubble wrap.

“We're trying to avoid our market getting driven down to the lowest common de-
nominator. The majority of our market is supplying a quality product that has a good
lifespan, not cheap Chinese or American imports that will last you barely a season.”

Prince says his topline cover should last eight years, although he knows of covers
that have lasted much longer.

“PASCAA isn't trying to drive anyone out of the market. What we’re saying is that
the consumer demands a quality product. If you comply with the PASCAA specs,
then it’s a quality product, and good luck to you.”

Prince says that up until two years ago, combating evaporation was the main reason
for the popularity of pool covers. Now in the post-drought climate, pool heating and
protection from dirt and debris are the two biggest selling points.

“Pool covers are relatively effective at helping keep pools clean. The fact is that when it’s
dry on top, debris will blow off it. But when it rains, it will stay there. More often than not,
people just roll the cover up and whatever debris is on top drops into the edge of the pool.
They get a scoop, clean it up and have the vast majority of the debris very easily.”

Prince says the heating aspect means it’s worthwhile keeping the pool pump on
during the day to help circulate the warm water — and the chemicals.

“In its natural form, chlorine’s a gas. And when you've got a gas and a liquid, the
gas rises through the liquid and dissipates out the surface. A pool cover is a physical

barrier — a physical stabiliser — stopping the chlorine
from dissipating.

“When you have a pool cover on, you want the
pump to be on through the heat of the day, so you can
mix the warm water with the cool, and also to move
the buffer of chlorine at the top of the pool through-
out the pool.”

Education of sales staff is key according to Prince,
especially as consumers now spend so much time
researching on the internet, they might actually know
more than the person selling them the cover.

“We're constantly trying to educate and explain,” he
says. “If they know more about it, they’re not afraid of
it, and they can sell a lot more. They need to take the
mystery away. A pool cover is a very straightforward
and simple product to install and use. Once you under-
stand that, it’s a no-brainer. And it doesn’t need to be
expensive: a good pool cover and roller will cost about
$1000 to $1200 installed.”

Daisy has an online tool to help make it easy, where
the sales staff or consumer can select the size, shape

August/September 2012 SPLASH! 31



feature

“In Queensland when they ran
out of water a couple of years
ago, every man and his dog
wanted to do pool covers. We
even had hairdressers trying to
get credit applications!”

PASCAA Certification

To achieve PASCAA Fit for Propose Certification a product must
gain at least eight documented passes of the following tests. All

tests must be carried out by an independent NATA approved testing

facility, with the MBTF test to be carried out by AWTA.

1. Minimum gauge test:

a. Minimum total thickness at selvedge and between bubbles

400 micron

b. Minimum thickness 90 micron measured anywhere on product

. Tensile strength 15MPa or above
. Tear strength 35N

a0 N

. Light exposure performance via 4 weeks exposure in the MBTF
Light Barrel Test with:
a. No more than 10 per cent braking force loss
b. No more than 65 per cent loss of elongation

6. Buoyancy at 1.5lit/m?2 or above
7. Thermal performance at 0.05m2K/W or above

8. Lamination tested via dry delamination test

. Puncture resistance via falling dart impact test 700 grams or above

baiSy..'s bvé‘r—'ifap:hot wedge welder, «°
rwhiéh welds:pelyethylene material at :
) temperatures over 500 degrees €

and colour of cover, as well as the type of roller. They also have a
fibreglass pool program that has all the data from all the fibreglass
models in Australia, and can automatically produce the prefect
cover, ready to install for each pool.

Quantifying the benefits
Simon Boadle is the managing director of Sunbather, a company
that has been supplying swimming pool covers for 40 years.

He says that over that time, pool covers have changed from
being an incredibly difficult product to sell, into an almost
mandatory item.

“Few would argue that the benefits of covering a pool are huge
and once pool owners have experienced these benefits, the initial
objection to having a cover and roller vanishes,” says Boadle.

ETRY
Saves

Daisy reduces the cost of maintaining
a pool summer or winter.
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Daisy pool covers sell all year round. Now is the time
to be telling your customers about WinterKleen leaf and
debris covers. A must have addition to a Solar cover.
See your Expert Daisy YearBook for more details.

Or please contact us 1300 551 811

or visit our website d ais

www.daisypoolcovers.com.au
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pool covers &rollers

Top left: An aluminium Hideway in situ

Bottom right: The winter security cover material from Elite

“As pool covers became more popular, we expanded
our range to include thermal blankets, and a compre-
hensive range of automatic and built-in options. Cus-
tomer feedback on operation and aesthetics was often
the main driver for more innovation and better designs,
while government cash rebates helped to break down
some of the consumer objections.

“Following several years of serious water shortages,
the recent spate of destructive hailstorms in major cities
has helped sort out the weak from the strong.”

Boadle agrees with Prince that maintaining pool
temperature is a big selling point.

“Approximately 90 per cent of all heat loss from a
pool is through the water surface, so any impervious

Above: Troy welding a cover at Elite’s Perth facility

layer across the pool will control water evaporation and reduce overnight heat
loss,” he says.

“Even a single layer cover will work remarkably well, but the key to a good cover is
whether it’s easy to use day after day, week after week and year after year.”

Boadle says there has been a push to quantify the beneficial effects of pool covers
by promoting their ‘R’ value as a simplistic way to measure one cover against another.
“However, the R value only measures the resistance to the flow of heat across the
cover and this only accounts for a very small percentage of the total heat losses from

a pool. For example, the difference in weight between a 3mm and a Smm thermal
blanket is 20 per cent — for that extra 20 per cent weight you get just one per cent
improvement in heat retention.”

Boadle says that Sunbather’s designers concluded years ago that the physical dif-
ficulty of handling a much heavier and awkward blanket was not worth the fractional
gain in thermal performance.

ENVIROSWIM

8 great reasons for choosing Enviroswim:

CALL US TODAY

Find out how quickly and inexpensively

you can enjoy a fresh, clea
pool all summer long. 1300 88

- Unique patented Australian designed and - Vastly reduces chemical usage for water
manufactured system balance with no addition of any chemicals
- A truly Eco Friendly system to sanitise your pool ENV' Ro
- Will reduce between 25-50% total power - Backwash to garden without dilution w/;/m/

consumption of pool equipment
- Independently tested and approved

The system has been independently tested and was certified by NSF International in the
USA. The National Sanitising Foundation (NSF) tested and certified EnviroSwim to Standard

50 for use in pools and spas.

- Works with any type of pump and filter set up
- Superior fresh water quality.

CONTACT ENVIROSWIM:

Ph: 1300 888 457

email: info@enviroswim.com
web: www.enviroswim.com
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eVo Swimming Pool Pumps

Australia’s most energy efficient and
environmentally friendly pool pump
Saves up to $800 a year in operating
costs

Low Noise

Programmable to suit almost any
pool or filter system

Designed, developed and
manufactured in Australia

Melbourne: 03 8796 8600 Townsville: 07 47503100
Sydney: 02 98532100 Adelaide: 08 8152 7600
Brisbane: 07 3308 5400 Perth: 08 9350 2690
Gold Coast: 07 5552 2600 sales@astralpool.com.au

www.astralpool.com.au
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Victorian
rebate

The Victorian Department of Sustainability
and Environment is offering a $200 rebate for
pool covers until June 30, 2013. To qualify,

the pool cover must have a roller or a device
to assist with the covering/uncovering of the
pool, and the cover must be a Smart Approved
WaterMark product with a minimum thickness
of 400 microns and be UV stabilised. Contact:
www.water.vic.gov.au

Elite’s new Poolv& t‘r‘angbqﬁnt na

“For a pool blanket to work it has to be on the pool,” he says. “And
the harder it is for the user, the less likely it is going to be used. The
overall effectiveness of a pool blanket is going to be determined by how
easy it is to use — not by a misleading comparison of material thickness.

“The type of cover material used, its weight and thickness are
second-order concerns when compared with controlling evapora-
tion. The main reason for this is that the temperature difference
between the pool and its surrounds is normally not more than 10° C.
Compare that with a domestic hot water tank where the difference is
more like 30° C or more.

“From the very beginning, Sunbather’s focus and design philoso-
phy has been to make our systems easy to handle and long-lasting.
And if it can be hidden out of sight when off the pool, that is a
feature some customers are happy to pay extra for.”

Boadle says that no matter how expensive the initial installation
price of a cover, the pool owner can be assured that it is actually go-
ing to pay for itself over a number of years.

He also says more pool owners are willing to pay higher prices for
automatic options, because a pool cover is one of the rare items of pool
equipment that actually pays itself over time with energy savings.

“A cheaper cover pays for itself more quickly but will require multiple
replacements over the lifespan of the pool,” he says. “The more expensive
automatic slat covers are not only easier to use but they also offer an extra
layer of protection should young children gain access to the pool area.

“In European countries, slat covers have been used for decades
and are accepted under some safety standards such as the French

AFNOR standard NFP 90-308 as being an effective safety device.

A slat cover that is used properly by the pool owner is always going
to be a more effective safety barrier than a pool fence.”

Boadle says that slat covers have improved dramatically over the
past decade and the latest designs are a great improvement over the
traditional hollow chamber products.

Sunbather’s latest product is from Europe’s leading specialists,
Covrex. It is 100 percent hail resistant and carries a five year full
guarantee against hail damage. The extra strength comes from a dense
foam-filled core which not only gives the slats an exceptionally high
impact rating but also stops any water leaking into the slats over time.

Pool cover 4
benefits

Bree Bonoro of Supreme Heating outlines the
top five benefits of using a pool cover.

Save water. Reduce water evaporation by up to
97 per cent, providing water savings of approxi-
mately 50,000 to 70,000 litres per year depend-
ing on location.

Conserve energy. A pool cover will increase
heat retention by up to 75 per cent, reducing CO?
emissions and saving on energy normally used
to run auxiliary heating systems.

Reduce chemical loss. By conserving pool wa-
ter, chemical consumption will also be reduced
by 50 to 70 per cent.

Increase heat. An outdoor pool gains heat from
the sun’s free energy and loses heat through
water evaporation and convection. A pool cover
maximises the absorption and retention of heat
from the sun and will increase the pool tem-
perature by as much as 8°C.

Reduce dust and debris. Cutting out much
of the dust and debris entering the pool will
reduce the maintenance required to keep the
pool clean.

e

Solar Heating Systems

Transfers heat from your roof location into your pool.

Ezy Panels

Your ezy choice for heating your pool

Light system that is easy to install on any roof surface whilst
being thermostatically controlled with a winter mode controller.

Can be installed on all roof surfaces
Complete with roof fittings

Sun+ Maxi Panels

Extend your swimming season

Modular panel system
15 year Pro Rata Warranty panel
100% bird proof

Each panel is equal to approx.
6m? of pool surface area

Can be installed on all roof
surfaces

Wind and chill
resistant

Complete with
roof fittings

.'\;\\\'7//;&

AutumnSolar
Pool Heating & Equipment

Toll Free: 1800 659 659 www.autumnsolar.com.au
Email: sales@autumnsolar.com.au
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Left: The hail-resistant
Covrex cover from
Sunbather

Right: Orimatech’s
underbench reel system
combines seating and
handy storage

Changing strategy mid-summer evaporation. Especially over here in WA, evaporation with the winds and the heat is
Richard Norrish from Elite Pool Covers agrees that huge. Every year you could lose a total pool’s worth of water.
nowadays the main perceived benefit of pool covers is “It gets so bad that sometimes people thing they've got a leak. But we tell them to
heating — at least on the shoulder season. But as the put a full bucket of water alongside your pool and watch it go down. And they both
summer heats up, Elite changes its marketing approach.  should go down equally. You can lose inches in a week sometimes.”

“You can gain a month either end of the summer by Norrish also says that maintenance — especially of commercial equipment — is an-
using a pool cover to keep the heat in,” he says. other side of Elite’s business, including servicing rollers and repairing blankets.

“But halfway through the summer, we change our They also sell security covers, which are made from a material similar to trampoline
strategy and start marketing the benefits of reduced mesh and are used predominantly in winter.

SCAL.

/ 7
Saltwater
Chlorination
with Confidence ‘outdoor commercia

‘ J
We are proud to have grown from strength to strength thanks Tl 1111 -+
to our innovative and popular CL chlorinators. o

[

To celebrate our 5th Anniversary, we are launching these new L : ‘ ] [ x
products to complement our range:

* SEAL Pup, chlorinator for small pools

e SEAL Pro, chlorinator for commercial pools

e Solarclor

* Pumps and filters

* pH and ORP

all benefiting from our state of the art technology and design.

For more information, contact us on sales@sealpoolequipment.com

—

\wcoovBes  Oprimatech

iancoombes.com.au orimatech.com.au

www.sealpoolequipment.com O L

chlorinators. pH & ORP.
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“They stop debris getting in the pool,” he says. “But they also allow the water
to soak through it. So when it dries, the leaves just blow off the top. We warrant
them for ten years.”

Norrish also says that continued research and development and ongoing improve-
ment programs in design, manufacture and performance are key to keeping the
market on its toes.

This is borne out with their Hideaway system, named because the cover system
hides away out of sight. It’s easy to operate with a single person being able to remove
or replace the solar pool blanket very quickly.

Since its launch, the Hideaway has become a favourite with Elite customers. Elite
also offers a range of quality rigid covers. Custom designed and manufactured to suit
each pool they add value to the home while saving time, money, water and offering
increased security.

Safer cover handling

John Davie from Orimatech says the increased focus on occupational health and safe-
ty has created a demand for simpler pool cover systems that require minimal manual
handling in the commercial pool environment.

“Traditional mobile reel frames are falling out of favour due to handling issues
when moving them around the pool concourse,” he says.

“But the development of fixed underbench systems and mechanised pool winches
has eliminated or significantly reduced the manual handling involved.”

Orimatech supplies the Poolie’s Pal mechanised pool winch that can be fitted to
existing reel frames. It’s a simple motorised winch that quickly and effectively pulls
the covers onto the pool and then drives the reels to pull them off the next morning.
In most instances this allows for one person operation.

It also looks much more attractive. The underbench reel system moves away from the
traditional mobile reel frames and allows for a permanent seat at the end of the pool

Contacts

Daisy: www.daisypoolcovers.com.au

Elite: www.poolcovers.com.au

Orimatech: www.orimatech.com.au

Sunbather: www.sunbather.com.au

Supreme Heating: www.supremeheating.com.au
Blue Pages trade listings:
www.splashmagazine.com.au

under which the pool covers are stored. This provides an
attractive seat for the pool patrons and eliminates any
manual handing in moving mobile storage reels into place.

Davie says that for a commercial operator, the
reduced need for manual handling and the shorter time
needed to deploy and retrieve the pool covers have
become key factors in the purchase of pool blankets.

Orimatech also supplies the MacBall Heat Saver
system which Davie says reduces evaporation to near
zero and because it insulates, it substantially reduces
convection and radiation losses.

“The MacBall System provides for an excellent
return on investment. Most systems pay for themselves
within the first 18 months of use and continue to make
financial savings with environmental benefits long after
the initial investment is recouped.” m

v Solar Pool Heating

v High Performance Evacuated Tube Technology

 Pool Covers & Rollers

i ww.supremeheating.caifsatr

1300787978 1§

Supreme
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€d t In . p— Zseasa Pool Blankets Solar Pool Heating
Specialists in heating for homes & pools Ll Vi TONA Heatseeker Diamond Heatseeker
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hen designing a swimming pool and
garden, what is the best method to choose:
the age-old art of running pencil along
paper, or a modern digital system taking
advantage of computer power?
It seems there are benefits to both approaches, so we
spoke with aficionados of each technique.

The place of the artisan

American maestro David Tisherman is principal of
both David Tisherman’s Visuals in California and
Liquid Design in New Jersey and is one of the most
respected international pool designers.

Is the pencil mlgh ier- .

..‘_. :.' L L Jl e

A three dimensional perspective

than the mouse? e D N

He is a fervent believer in the power of artistry
and in raising the bar for swimming pool design.
He has recently set up the Art of Water — an artistic
resource and training centre for swimming pool
designers and builders.

Tisherman is well known to Australian audiences.
As well as hosting seminars on Understanding the Ele-
ments of Renovation at SPLASH! on the Gold Coast
in 2010, he also ran a series of workshops where he
taught drawing and design for pool builders.

“It’s not a question of which system or presentation
is better,” he says. “It’s a question of what should be
used, how it should be used and when. Each skill can
be used to maximise your presentation and each has
its downfalls.”

He says that if you do have both skills, it is then up
to how you stand on the presentation ladder and how
good your presentation is.

Drawing is a skill that has been used to communicate
ideas throughout time. The word artist applies to those
who can convey meaning through images, and they
tend to hold an esteemed place in our society. Artisans,
on the other hand, tend to use artistic skills to craft
more useful items.

Pool builders who use a high level of creative skill in
their constructions could be classified as artisans. These
skills can also be exhibited in their hand-drawn plans.

Tisherman says that a drawing skill is often associ-
ated with the word “creative”. However, he fears that
the majority of pool builders currently in the industry
are not exercising much creativity.
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“Recently a new word has entered the
presentation arena. ‘Geek’. This is not a
bad term, it just denotes someone who
works with a computer. The difference
between artist and geek is that one needs
training in how to work a computer, and
the other is trained in how a work with a
pencil,” he says.

“Let’s take the normal scenario of
client and a person who is selling a pool:
the presentation. Both presentations are
in colour and both have advantages and
disadvantages.

“The computer can create images, but
at the level that the pool industry pre-
sents, those images look like a cartoon.
You buy a program and usually pay a
fee per month. The computer draws the
pool and surrounding landscape and you
bring the presentation to the client. You
can turn the pool and view it from many
angles, change the time of day or even
change the materials associated with the
construction with the touch of a button.

“But again, at the level that the pool
industry uses these programs, you still
have a cartoon.”

Tisherman says that after mastering
the most simple software, pool build-
ers might progress to something like

Google Sketch-Up.

“It’s free and if presented properly and
learned well, your presentations can take
a giant leap in a positive direction. This
program is much more professional and
your clients will be more than pleased
with the presentation.”

But he says that the drawback is that
not all of this work is done in front of
the client, and the actual presentation
can appear flat.

“The human factor, that artistic ap-
proach, is replaced by a machine. The
soft, rich lines and possibly colour are
gone — or never existed. The presenta-
tion is ‘cold’ to say the least. If there
is a detail that needs to be discussed
at the presentation, the time required
to manufacture the drawing is not a
positive.”

He says that while anyone can use
the basic programs, each presentation
from each individual presenting tends
to look the same.

“The rich tones and flavour brought
to the client with hand drawn presen-
tations are special. The first statement
from the client usually is: ‘Did you do
this? That now places you in that lofty
rung of the ladder called Artist, and your
presentation takes on an entirely differ-
ent look to the client.”

drawn by one of Tisherman’s students

Tisherman believes that if your presentation can include a com-
bination of hand-drawn images and mechanical drawings, then you
have the best of both worlds.

“When presenting in front of a client, there is nothing more
creative or more interesting than having the presenter conjure up,
in a few moments, the changes to the drawing or a clarification to
a detail.

“These thumbnails are also invaluable on a construction site. You
can't really take a computer out and clarify a detail in the field. That
just takes too long. I can't tell you how many images I have drawn on
a cardboard box or a napkin to illustrate a point. In addition, the rich
hand drawn image, with variations in tone, is a simple trick — but not
with a computer.”

Tisherman says that each method has its pros and cons. He believes
hand drawn images are best for the presentation, but computer draw-
ings can be better for the technical drawings.

“My work is hand drawn. However, after the presentation, all
the construction drawings and multiple design details are done by
computer. This is faster and changes can be done with simple strikes
on a key-pad.

“Remember that the key is the presentation. If you were a client,
which type of format would be most proud of? Hand drawn presen-
tations are usually preferred by the client, but it takes schooling to
produce these wonderful drawings.

“These hand drawn presentations, if used in conjunction with me-
chanical presentations creates the best of both worlds.”

Tisherman supplied some pencil drawings for this article, but as
he presents his finished artworks to his clients, he didn't have any
three-dimensional colour perspectives on hand. He says that some of
his clients are so taken with the artwork that they actually frame it and
hang it on the wall.

The Micron ECO’s hydraulic efficiency has been optimised to
facilitate energy and water savings.

A major feature of the Micron ECO is its unique ‘fish tail’
laterals, which ensures better water flow distribution through
the filter's media bed, enhancing its filtration and backwashing
efficiency, with up to 30 per cent savings of backwash water.

The Micron ECO is designed to work well with low-powered
and energy efficient pumps and can be backwashed at lower
flow rates than standard 24” filters. In addition, Waterco has
incorporated a 50mm multiport valve instead of the standard
40mm, which allows better water flow with fewer restrictions.

enviopo @ @ @
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02 9898 8686 07 3299 9900 039764 1211

SA WA NZ
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The third dimension

Nevada-based Noah Nehlich is the founder of
Structure Studios, supplier of probably the best
known online 3D design software for the swimming
pool industry, Pool Studio, as well as VizTerra 3D
landscaping software.

To use his software, users pay a monthly fee and
have access to all the image databases and all updates.
He began his company from scratch and in true
“geek” fashion, started it in his own bedroom. He says
it has now grown to the point where it is used more
than 10,000 times each day.

Nehlich says that one of the advantages of his software
is that it overcomes the trouble some people have in
visualising a project from a traditional 2D hand drawing.

“People can't really understand a birds-eye view of
a project,” he says. “With 3D software, clients can
walk around and explore a future project just like they
would in real life.”

He says that because it helps them experience what
the project will be like, it can be a useful selling tool.

Moving from plan to
image in Pool Studio

“When clients can truly understand
what they are buying, they are willing to
decide sooner, invest more money, and
will be happier with the final product.”

Nehlich says that Pool Studio mem-
bers close more leads and sell more add-
ons because of the software. He says the
advantages of the software include:

* It offers flexibility as it is a complete
software solution from initial concept
to construction.

* Software is cheaper and more
environmentally friendly. Rather
than wasting reams of paper drafting
modifications, everything is stored on
a computer.

* Hand drafting consumes hours more
human power, not to mention the
weight and cost of large boards, paper,
templates and a drafting machine.

* Software is more reliable and accurate.

Left: A completed David Tisherman garden and pool

Above: A colour plan of a Tisherman project

Pool Studio dimensions are calculated
accurately and automatically.

* Software is faster. For example, tem-
plate objects still need to be traced
by hand on the board, but they can
be inserted, scaled and positioned by
just a few mouse clicks.

* Changes and modifications to existing
projects can happen instantly.

* Software makes team develop-
ment easier. The same project can be
referenced and changed by an entire
department.

There are advantages to both systems.

But what seems clear is that whichever

system is chosen, the importance of

the presentation is paramount — and a

beautiful visual element can greatly en-

hance the prospect of a sale, and result in
greater enjoyment for the client before,

during and after construction. m
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David Tisherman: www.theartofwater.com

Noah Nehlich: www.structurestudios.com
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See-through

triking architecture needs a focal point. And on
occasion, the focus will be on the swimming pool.
But rarely will a swimming pool take such
centre stage as in this riverside Brisbane resi-
dence by Arkhefield.

Set high on a concrete pedestal, the defining feature
of the residence is the body of suspended water, glow-
ing in the evening, shimmering in the daylight.

What makes the effect possible is the acrylic pool
wall, enabling the pool to become see-through and the
water to become a crowning feature of the home.

'The acrylic panel was erected by Aquatonic, designers,
suppliers and installers of acrylic panels for the building
industry — including the swimming pool industry.

Aquatonic’s Ben Jepp, who handled this job with his
business partner Marco Giaroli, says this particular project
was a joy to work with because it was completely formed.

“Hutchinson’s Builders built the house and the pool,”
he says. “They formed the concrete as part of the works
and the contractor for the shell of the pool was a concrete
trade. It was a fantastic substrate to work with because it
was accurate as opposed to a sprayed shell. It was formed
and a beautiful job. Very square, not bony at all.”

'The tidy shell made for a clean and quick job for
Aquatonic. The panel is three metres tall and 1.9
metres wide, with a 1.7 metre visible width because of
the concrete rebate.

“We used a 50mm thick German acrylic panel. It
was craned in with a Franna. That’s a crane that doesn’t
have a lot of precision, so we were nervous getting it in.
Manoeuvring it was quite tricky, as there’s a lid over the
pool, but it went in well in the end,” says Jepp.

Giaroli adds that they always use acrylic, not glass.
“It’s clearer than glass and easier to work with,” he says.
“And it has a similar refractive index to water, so it
works perfectly with swimming pools.

“It’s as clear or even clearer than water so it doesn’t
distort the colour. And because the refractive index is
almost the same as water, the panel virtually disappears
when seen from outside.

“It looks great and creates an amazing effect.”m

Balaam House

Architect
Arkhefield: www.arkhefield.com.au

Builder
Hutchinsons Builders:
www.hutchinsonbuilders.com.au

Acrylic pool wall
Aquatonic: www.aquatonic.com.au

Photography
Scott Burrows (www.aperture.com.au),
Arkhefield, Aquatonic

Above: The pool and tiled
spa. Image by Scott Burrows

Below: The Perspex pool
wall being craned into
position. Image by Aquatonic
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' NevilPAL
ool LIg Range

Colour your pool with just one touch.

With PAL Colour Touch wireless remote, you can nhow change the colour
mood or brightness of the lighting in your pool with just a TOUCH.

No more flicking On and Off switches to select the colour.

You are now not limited to only 6 or 8 colours you can change to an almost
unlimited colour range by just running your finger around the colour wheel.

A. The Hemisphere hanging basket chair
from Holili premium outdoor furniture.
Their products are made in Surabaya,
Indonesia in a factory owned and managed

- -
by the German owners. Suited to hotels, " "
spas and residences | | t r m
B. Kane Jensen from architectural tile

-

company, Living Tiles, in front of a selection
of Laminam tiles, the world’s largest and
thinnest tile at 1000mm x 3000mm but only
3.5mm thick. They also have an amazing
porosity of less than 0.05 per cent. For more
on porosity, turn to the landscaping feature
on page 54

C. Mosarte’s Leone marine grade waterproof
outdoor furniture, including some amazingly
comfortable and durable ottomans in fade-
resistant colourful coverings

quite an impact at the show. The chair . Wi B Y i e " The all NEW PAL Pool Lighting Range incorporating the innovative

seen here is made from lightweight fibrous

cement. For more on this chair go to the M ' 4 A _ i PAL Mini Aquatic Light is the first of the PAL Lighting family to

D. Mosarte designer pots and chairs made

product section on page 88

E. This funky table was part of the young - E i : incorporate the Unique PAL COIOUr TOUCh TeChnOIOgy-

designers showcase. Not suitable for
outdoors, but too colourful to ignore

F. Lisa Carrick of Enjoy Lighting with COMPACT ONLY 90mm diameter with a new look flush front
her selection of flameless candles. They 4

come in a wic.ie range and because they're = COMPETITIVELY PRICED Even with all the unique features.
powered by tiny LEDs they can’t blow out;
but as they’'re made from wax, they’'re

absolutely believable as real candles. They & : NEW BRIGHTER LED LAMPS  Not like most other LED pool lights when there is a
are ideal for outdoors, especially poolside, e ' THAT CAN BE REPLACED problem the complete light has to be replaced.

and Lisa is looking for distributors. Turn to f OR UPGRADED

page 18 for a chance to win some of these
amazing candles

| L
. ] T £
G. Cinajus travertine imported from k
Turkey. Peter Zahn says the travertine is o
low maintenance and salt resistant. He ]
says there is also some cheaper travertine -J
coming from the Middle East, which may '
have a lot more holes and variation in % [ |

THE NEW PAL MINI Can provide a unique level of lighting on steps, ledges, 1\\
beach entries, swim outs and water features that only
this 16mm diameter light can provide.

colour. For more on travertine and other
paving materials, go to the landscaping
feature on page 54

( PA L BELLSON ELECTRIC PTY LTD WWW.PALLIGHTING.COM.AU PH. 02 95311555
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Q.

WATER IS OUR WORLD.

Pool & Spa -
Accessibility & Maintenance
Aquatic Lift & C|eCInlng

Aquatic Wheelchair Paint Coatings
Automatic Pool Cleaners

Speeding up poo
eslimalions

To carry out the design and construction, Wright
employs 10 permanent staff, the majority of whom are
focused on site works. Basic accounting tasks are man-
aged internally and at the end of each year, the books
are sent to a professional accountant for review and

ince 1968, Wright Pools has been designing

and constructing concrete in-ground swim-

ming pools for family homes across the greater
Water Sydney area.

Testing The company also works with leading architects and
Commercial Photomotors construction organisations to create indoor and outdoor
pools and water features for apartment blocks, health
clubs, holiday resorts, and prestige corporate and gov-
ernment projects throughout New South Wales.

Doug Wright, Managing Director of Wright Pools,
estimates he deals with anywhere between 70 and 120
projects each year.

[

Chemical
Dosing &
Controllers

Granudos
Controllers
Chemical Storage

taxation purposes.

Manual Pool Cleaning &

Accessories Commercial Tablet Reagents

Getting the costings rights

One of the critical tasks when preparing for any new
project is the process of estimation. Wright says that pool
construction involves many variables including project
management, subcontractor, material, labour and equip-

Repairs & Tools

Accessories

;\" Photometer Test Kit Parts &

Pocket Testers

Test Strips

L=

Domestic Testing

Poolside —

Fittings & | Signs, - : -
AcCCes Sgl'i es Safety & Tlm!ng Swimmin We could get a commercial J.ob. worth $500,000 one men.t costs. A nee<.1 to be cal.culated as accurately as Wrights Pools used
& Trainin 9, month and another worth $1 million the next. Every possible when creating an estimate to present to a client. ; ;
Rescue g Fitness & Fun R, A : . ) ; premium materials to take
I u job is different in size, complexity and in the resources For many years, Wright prepared the company’s es- advantage of this amazing

W Breaking L Roj
aveBregiing Lane Ropes Wireless Timing System

Regulatory Signs . . . . .
Lane Rops Sforage B oot signs with symbos Basic Touch Pad Timing System Goggles required,” he says. timates with the help of Microsoft Excel spreadsheets. location at Berowra
il 4
SiElg) TS Pavement Signs Championship Timing System Caps o
« | Ladders & Grab Rails . s Ear Plugs, Putty, Bands
3 f A-Frame Pavement Signs REEE AR s & ccesoricy & Nose Clips

Backstroke, False Start Posts,
Sockets & Accessories

Emergency & Safety Signs

Timing Systems

Foam Mats & Rafts
Timing Accessories

Equipment Storage

Chemical Storage Signs Learn to Swim & Training

Scoreboard & Video Displays

=
H Matting N Chemical Storage Swim Fins
. Grating : Chemical Spill Prevention i R c0reboarcs & Accesorigs i Exa Cord Exerciser System
Learn To Swim Platforms . Hazchem Chemical Spill Kifs i Training Took i Fitness & Hydrotherapy
Lane Divider Rescue & First Aid h Hinderwater Comerc Sy Games & Inflotables
e h.Polo a3 MG oS Analogue Pace Clocks & Parts Swim Nappies

Pool Blankets & Rollers Lane Dividers

Water Features & Play
EcoDome Pool Enclosures

Resuscitation

Training Manikans

INTERNATIONAL
QUADRATICS

T~

Contact your local IQ distributor and experience the smart choice.

NSW - Head Office QLD WA

Intfernational Quadratics Pty Ltd Aquatic Elements Pty Ltd Austral Pool Solutions Pty Ltd

T. (02) 9774 5550 F: (02) 9774 5552 T. (07) 3806 3437 F. (07) 3259 8519 T: (08) 9240 5600 F: (08) 9240 4333
E: sales@interquad.com.au E: sales@aquaticelements.com.au E: sales@australpool.com.au

viCc SA

Aguachem Pty Ltd Aguatune
T: (03) 9792 0088 F: (03) 9792 9442 T: (08) 8224 0344 F: (08) 6234 5508
E: admin@agquachem.com.au E: aquatune@ace.net.au

IERCE

Pool Supplies
"
/\/

thesmarichoice
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www.interquad.com.au International Quadratics, 12 Gatwood Close Padstow, NSW 2211





